
MEET HEATHER WALTON
• How long have you been selling homes Heather?
Over 15 years. I first obtained my licence in 1995 if you can believe that 
while I was working in a law firm.
So I’ve only ever been involved in property my entire career. Firstly law, 
then development, and now selling principal. So I’ve made a career out of 
property, its all I know. I’ve been a business owner now for over 6 years 
building our company to one of the largest groups in New Zealand.

• What made you decide to expand the Black Group by opening an 
office in Matakana?
My husband spent some time attending Matakana Primary when his 
parents lived in Buckletons Beach. It was always a dream of his to come 
back here at some stage. We started to look for a beach property in 
Omaha about 8 years ago and we just always felt sad driving back to 
Auckland. Our Newmarket office is one of the to agencies in New Zealand 
and with so many clients of those clients moving to the Rodney area we 
decided to open an office here. We now have the major market share in 
Omaha and my team are doing a wonderful job in the rest of Matakana, 
Point Wells and surrounding areas

• Why do you think you have taken over market share so quickly in 
Omaha?
Being successful in real estate starts from having great relationships. Most 
of my clients up here are either existing clients, friends or have been 
referred by other happy customers wanting their friends and neighbours 
to enjoy the same success they did when they sold with us. In a small 
community news spreads like wild fire and now we are the go to.

• Why do you think you achieve such great prices for your clients?
We don’t just put up a sign and hope for the best. We have a huge range 
of services and skills. We firstly offer an array of services at the home 
preparation phase from painting to staging using all our local contacts and 
expertise. Having sold for over 15 years in the most affluent suburbs in 
Auckland, I have a pretty good idea on how a home should be presented 
not to mention a massive database. Do it once and do it right is my motto. 
You don’t sell an expensive asset like this everyday so why cut corners? It 
will only cost you in the long run in terms of price.

• When is the best time of year to sell?
I get asked this a lot. Depending on suburbs for example Omaha sales go 
well in the months leading up to and after Christmas but of course with 
the limited stock ever available in Omaha any time of year works. Winter 
for example gives an opportunity to show case the heating of a home such 
as a lovely cosy fire. I like to answer this question specifically in relation to 
each home I’m appraising.

• What would you say is your main point of difference?
Agent skill level in terms of legal knowledge, negotiation, contractual 
drafting, construction and interior design. My team are highly skilled and 
didn’t just complete a sales persons licence and think they can sell real 
estate. My team are carefully chosen for their unique qualities they can 
add to the process and our training is continual.

• What are your hobbies?
I play golf which goes hand in hand in this area with the Omaha and 
Warkworth golf courses on our door step. Its a frustrating but infectious 
game that has got me hook line and sinker, despite my handicap increasing 
rather than decreasing!! My husband and I also own a lovely boat and we 
get out on the water as often as we can.

• Do you have any animals?
I have an adorable Toy American Brown Schnauzer - Cody Bear - who is 
world famous in Omaha. He’s so adorable we are getting him a baby 
brother next week. Oh and a cat called Cleo who’s very secondary to the 
pups these days.

Contact your local area expert today.
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